Target Market Worksheet

Who is your typical customer?  What do they want?  Why do they want it?  

Try to think about your customers as a group of people with common characteristics.  What are those characteristics?  You may use the possible categories below, or generate your own.   Review your answers to “Analyze Your Target Market” from Week 3.

Directions:

Describe 3-5 characteristics that you need to know about your target market in order to meet your customers’ needs.  

Possible Categories of Characteristics

	Place
	Income
	Culture

	· Neighborhood
	· Disposable
	· Age, gender, marital status

	· Urban / Rural
	· Economic class
	· Hobbies

	· Where they shop
	· Occupation or occupation type
	· Religion, political views

	· Where they recreate
	· Education level
	· Pets 

· Things they read

	
	
	· Family size, family ages

	
	
	· Computer savvy


